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An American Business Development  

 

Trusted Strategic Advisor 

 
An American Business Networks Trusted Strategic Advisor helps the owners and 

key stakeholders of client companies recognize and clarify their full potential for both 

personal and professional growth.  

 

He works with the client and his organization to identify the obstacles preventing 

them from achieving their optimum personal and organizational growth and then 

implements the strategies and tactics designed to overcome or remove these 

obstacles. 

 

Finally, he nurtures the trusted relationship to continually enhance both the 

individual’s value and the long term equity value of the organization.   

 

Through these relationships, he creates opportunity to generate revenues that are 

specifically tied to the achievement of the client’s growth objectives, i.e. 5% of 

incremental revenue growth for the next 5 years. 
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"I had the pleasure of working with Bruce and Action Enterprises 

for over ten years.  Over time, he became a trusted confidante and 

was instrumental in helping us grow our business by over 500% 

over a ten year period.  His knowledge of technology and his 

dedication to doing whatever was necessary to get the job done 

saved us hundreds of thousands of dollars and helped us achieve 

the growth we desired.”                                 Art Darrow, President 

MiKal 

"Bruce worked with us for two years and spearheaded a million 

dollar project that was an extremely large undertaking for our 

small company.  His professionalism, experience and dedication 

helped us deliver the project on time, under budget with a very 

satisfied customer.                                Ed Hayes, MiKal Microfilm 

 

"What impresses me most about Bruce is uncanny ability to see 

through the fog and identify what needs to be done, right now, 

today to accomplish the mission.  He implemented selling systems 

for us that are still in use today, over ten years later."  

                                            Rick Rudmann, Knowlton Technolgies 

 

 

"Tom and Bruce did exactly what they promised they would do 

and I used the information they provided to grow our division 

more than originally anticipated.  Their ability to quickly learn 

about our business and then deliver out of the box thinking has 

been instrumental to our continued growth and I continue to 

consult their study on a regular basis.  

                                                Ross Berntson, Indium Corporation 

 

“New Market Strategies developed an incredible understanding of 

our highly technical business segment and delivered spot on 

recommendations on how we could grow our division.  We were 

very pleased with Bruce’s analytical abilities and Tom’s visionary 

ideas.                      Grant Bauserman, Homogenous Metals, UTC 

 

"In the early days of the Internet, we contracted with Action 

Enterprises to build us an online store to sell radiators.  They did 

an incredible job of getting us online in a matter of days when 

others said it would take months.  We began taking orders 

immediately and have now expanded into other lines all thanks to 

Bruce bringing us into the 21st century fast!  Bruce was then and 

remains a valued advisor.”         Larry Foster, Discount Radiators 

Real People – Real Results – Real Time 

 


